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Meet your Tulsa Mortgage Team.

Tulsa Owasso
Becky Baehler Jackie Vo April Watson JD Dorris
NMLS# 793393 NMLS# 1452121 NMLS# 1022914 NMLS# 469266
Candice Randolph Kevin Swift Courtney Watkins Jason Karn
NMLS# 141599 NMLS# 217982 NMLS# 1458618 NMLS# 469129
Chuck Berry Marisa Rogers Emma-Kate Dorris
NMLS# 469242 NMLS# 2057907 NMLS# 2164064

Daniel Flannery
NMLS# 469275

Debbie Robinson
NMLS# 782129

Evin Young
NMLS# 1179336

Solange Martos Henry
NMLS# 2032191

Steve Brown
NMLS# 217516

Todd Piles
NMLS# 469172

W FirstUnited
Mortgage Group

FirstUnitedTeam.com

Member FDIC. & Equal Housing Lender. NMLS# 400025 © 2023 First United Bank. All Rights Reserved.

JEREMIAH LINDSEY

Senior Mortgage Banker

M: 918-289-3368
NMLS: 14474953 TR
‘lNQl_JES?

INSPECTIONS

Flaot Branch

HOME LOANS

FB:224149 | EQUAL HOUSING LENDER

Home Buyer's Inspections
Termite Inspections
Septic System Inspections
Well Water Sample Testing

(918) 998-4240

7506 E 91t St _
Todd@Inquestinspections.com

Tulsa, OK 74133

www.InquestInspections.com

Serving the Great State of Oklahoma

www.applywithjeremiah.com

4 COME VISIT OUR EMSUITE.

It is the most revolutionary approach .
to body contouring and includes ﬂ%’ 5/
Emsculpt Neo, Emtone, Emface & Emsella! ﬁ - )
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TIVES/MEDICINE
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: "'E Scan to learn more

about each of our body
contouring services Amy Oden,
MSN, APRN, FNP-C,

FAAMM, ABAAHP
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9122 S Sheridan Road | 918.922.9122 | emergeintegrativemedicine.com
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PREFERRED PARTNERS

ASSOCIATION

OF REALTORS®
Oklahoma Association
of REALTORS®

(405) 848-9944

CREDIT UNION
WeStreet Credit Union
(918) 921-2507
westreet.org

DRYER VENT CLEANING
Firehouse Dryer

Vent Cleaning

(918) 516-5516
www.firehousedryer
ventcleaning.com

FINANCIAL
PLANNING/INSURANCE
Securian Advisors
Stephen Haney

(918) 510-5171

HEALTH INSURANCE
Wayne Heins-US
Health Advisors
Wayne Heins

(405) 423-5263

HEATING &

COOLING SERVICE
Burks Construction LLC
(918) 853-4415

HOME BUILDER
DR Horton
(405) 720-8344

HOME INSPECTION
Housemaster

Dan LaBrake

(918) 455-4406

Inquest Inspections
Todd Willis
(918) 998-4240

Seale Home Inspections
(405) 834-3629
www.sealehome
inpsections.com

HOME WARRANTY
Old Republic

Home Protection
Debbie Fiddler
(405) 650-7341

INSURANCE
Farmers Insurance
Kelly Fiddner

(918) 619-9300

State Farm
Brent Hagar
(918) 299-8855

MORTGAGE

Cornerstone Home Lending
(918) 671-2724
www.houseloan.com/
ambermilligan/

First United
Danny Flannery
(918) 636-1243

Flat Branch Mortgage
Jeremiah Lindsey
(918) 289-3368

Union Home Mortgage
Kim Altier
(918) 605-8060

them for supporting the REALTOR® community!

PHOTOGRAPHER
Peak RES

Jeffrey Sharp
(918) 766-6891

PHOTOGRAPHER
PORTRAITS

EVENTS BUSINESS
Lily Chris Photographer
(918) 808-6621
www.lilychris
photography.com

PHOTOGRAPHY
Kenneth Baucum
Photography
(918) 200-9179

PHOTOGRAPHY /
MULTIMEDIA
VAST Media
Jenna Giesow
(918) 212-4786

ROOFING &
CONSTRUCTION
American Capital Roofing
and Construction

Ty Patterson

(918) 902-2277

ROOFING / GUTTERS /
SIDING / WINDOWS
Mighty Dog Roofing - Tulsa
(918) 376-0842
mightydogroofing.com/
tulsa-oklahoma

SIGNS & GRAPHICS
Jack Pratt Signs
Monte Pratt

(405) 205-0460
www.jackpratt.com

This section has been created to give you easier access when searching for a trusted real estate affiliate.
Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses

are proud to partner with you and make this magazine possible. Please support these businesses and thank

TERMITE INSPECTION
& PEST CONTROL
Superior Termite and
Pest Control, Inc
Randy Wisdom

(918) 251-7378

TITLE & CLOSING SERVICES
Apex Title
(918) 520-7157

TITLE COMPANY
Allegiance Title
(918) 392-7100

FirsTitle
Daryn Fox
(918) 352-1301

Oklahoma Secured Title
Brent Cariker
(918) 933-4136

Titan Title & Closing
Jason Hadrava
(918) 299-2300

WELLNESS SPA

Emerge Integrative Medicine
(918) 922-9122
emergeintegrative
medicine.com

WINE / LIQUOR / BEER
Parkhills South Liquor & Wine
(918) 528-6700
parkhillssouth.com
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HouseMaster.

Home Inspections. Done Right. Guaranteed.™

a neighborly company

1-YEAR LIMITED GUARANTEE*

.n”f ﬁ”l
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HOUSEMASTER"’OFFERS

*Serving Oklahoma for 20+ years eSewer Line Video / Slab Ducts Video
* Multiple Inspectors/Quick Scheduling *Mold /Radon / Pool / Sprinkler
*Same-day Online Reports with images e Termite / Engineer / Septic

e Certified EIFS Inspections ¢ *Terms and conditions apply

Beer-wme-Ltquor Mnxers-ﬁtfts

;*msnuth -

Contact us today! 918-455-4406

housemaster.com/tulsa
Email: tulsa@housemaster.com

*HouseMaster is a registered trademark of HM Services, LLC. Each HouseMaster
Franchise is an independently owned and operated business. Contact your local
franchise for a copy of all program terms and conditions including, but not
limited to the Limited Repair Reimbursement Guarantee and Referral Liability
Protection. Not all services available at all locations. © HouseMaster 2021

%6 wine
10018 S.MEMORIAL = 918.528.6700
www.par Khillssouth.com™ - ¥
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SEALE

HOME
INSPECTIONS

Full Home Inspections
Sewer Scopes
Aerobic
Air Duct Scopes
« FULL Septic Inspections

Our Contact:

918.212.4730
info@sealehomeinspections.com
www.sealehomeinspections.com

SEE OUR IMVENTORYY

D-RHORION

Americas Buiader
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FIRST CLASS SERVICE
FIRST CLASS CLOSINGS

918-794-5712

WWW.APEX-CLOSINGS.COM

P> publisher’s note sy ey kimer

NATIONAL INFLUENCE.

Happy Summer fellow Real Producers! I trust you are 4| PRODUCERS REAL PROD!

enjoying some summer activities as the weather is
heating up. I also trust that your business is heating up
as we soar through 2023.

At the time of this writing, I am in Dallas, TX where I had
an awesome opportunity to visit the print facility where
the publication you are holding as well as hundreds of
others are printed. At the facility, publications from all
over the country are quickly printed and assembled,
ready for mailing. It’s a marvel to see how our designs go
from digital to print to homes and offices so quickly. We
use state-of-the-art technology to make sure every copy
comes out high quality and looks fantastic.

As I'm visiting with the other area directors from

around the country makes me realize what a pow-

erful network we have within Real Producers. You

probably know agents that have been featured or

receive publications in other parts of the country.

I’ve run into people at airports that recognized our

logo and said, “hey, I was a cover!”. We celebrate the REAL
PRODUCERS
PODCAST

best of the best in over 100 markets nationwide and
are growing quickly. I think it’s important that you
don’t forget you are part of a huge network of Real
Producers across the country and I hope that in the
next few years you have more and more opportuni-

ties to network with this group on the national level.

- - -
In an effort to begin the cooperation of Real Producers W
across the country, we have launched the Real
Producers Podcast nationwide. This is an amazing

channel for you to hear stories from agents in all areas
Same Brand, New Reach —

and niches. We were excited to learn that Oklahoma’s )
Tune in for free today

own Brett Boone has been featured and his podcast

released in June. We would love it if you could give it a N
isten on

listen, as well as the many other wonderful stories. Apple Podcasts

So back here in Oklahoma, keep up METI G e Spotify

the amazing work. We cannot wait

to see you at our upcoming events

Listen on

amazon music
N—1

and continue to support you and

your businesses. sssr REMINGTOMN RAMSEY

Kelly

Tulsa Real Producers - 9



»» summer bash

Photos by Kenneth Baucum Photography
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RELIABLE & EASY-TO-SCHEDULE

PHOTOGRAPHY

Residential & Commiercial ® Events

Contact me today for 25% off
your first property shoot

Lightning-fast turnaround
20+ years of photo experience

918-200-9179
KENNETHBAUCUM.COM
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Want to be a Top Producer in T0M0RROWS market?

& Comerstone’ <9) FIRSTITLE M‘W’/
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»» sponsor spotlight
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That’s where FirsTitle excels as a partner you and

your clients can count on to maximize results.

President/CEO Luke Strawn with FirsTitle enthu-
siastically shares the many aspects of the com-

pany and his team that make him proud.

Written by Dave Danielson . Photos by Peak RES

X

1.
&y

Tradition of Excellence

FirsTitle was founded in 1987 and handles the title insur-
ance, escrow and abstract needs for home buyers, home
sellers, REALTORS®, lenders and law firms.

“The success of our company is 100 percent based on our
employees, they are the lifeblood of our company. We aren’t
just a title company, we also have Smith Brothers Abstract,
an abstracting company that has been in business for over
100 years. This gives us the capability to handle all aspects
of the title process including abstracting, title work and even

underwriting,” Luke says.

“We also have attorneys in-house; all
of these advantages allow us to have
more control over each transaction
and the efficiency of the closing pro-
cess. We have 25 locations across

Oklahoma and cover 16 counties.”

A Pledge of Excellence
As Luke says, FirsTitle pledges to take

care of their Best First.

“The Best First standard is servicing
our local REALTORS® and lenders that
count on us to seamlessly bridge all
parties together and ultimately create
a worry-free transaction for our col-
lective client. We pride ourselves in
attention to detail, timeliness, and high
standards of accountability and our
number one priority is taking care of
our loyal clients that strive to offer the

same first-rate service,” Luke says.

“We now have the capability to handle all
aspects of the title process from abstract-
ing and title work to underwriting. By put-
ting our Best First, it allows us to create
efficiencies and reduce turn times in every

aspect of your partnership with FirsTitle.”

Gaining Ground

Before his current tenure as CEQO/
President of FirsTitle, Luke was
President of McGraw Realtors.
Before that, he gained valuable expe-

rience in the mortgage industry.

Luke can trace his interest in real estate
back to college.

“When I was a sophomore in college, 1
took a real estate class as an elective. I had
a great professor named Dr. Baen. Two
weeks into the class, I changed my major

and never looked back,” he says.

“I actually started on the mortgage side
during my junior year in college. I moved
to Tulsa from Dallas in 2010, and it has

become home for my family.

“Our group acquired FirsTitle and Smith
Brothers in 2014 and we felt that it was a

We pride ourselves in attention to detail, timeliness,

and high standards of accountability and our
number one priority is taking care of our loyal
clients that strive to offer the same first-rate service

business that we could grow,” Luke
says. “We also saw the possibilities in

helping modernize the industry.”

Passion for the Profession
The passion Luke has for serving the

needs of others never gets old.

“I like seeing the reactions on cus-
tomers’ faces when they have closed
on a property. Whether it’s their first
home, their last home, or even an

investment property,” he explains.

“I know that we did everything possi-
ble to ensure that they are secure in
the title of what they are buying. I am
also proud of the careers we create
at our companies, and how they can

change the course of a family.”

Wonderful Life
Family time is something Luke
always treasures with his wife and

four children.

29-

As he says, “I try to be very inten-
tional about being a dad first. I am
very active in coaching them in
sports. We also spend a lot of time at

the lake together as a family.”

In his free time, Luke also likes to
hunt and fish. He also takes great
pride in being a good husband, father,
aleader, and a warrior for people

with developmental disabilities.

The future promises more opportuni-

ties to maximize results.

“As I think about the future, one
of the goals I have is to do what-
ever | can to better the lives of
our employees and people with

developmental disabilities.”
CONTACT FIRSTITLE TODAY!

Your website: www.firstitle.com

Your phone number: 918-587-6621

Tulsa Real Producers - 15



Here's the deal.

I'll be there for you.

The future has a lot of what ifs, and it's a good feeling to have
someone in your corner and around the corner to help you plan
for them. Call me today.

Like a good neighbor, State Farm is there.”

Brent Hagar, Agent

324 W Main Street

Jenks, OK 74037

Bus: 918-299-8855
brent.hagar.prfh@statefarm.com

<o StateFarm

.

-

': OLD REPUBLIC HOME PROTECTION

i g W

Sweeten the Deal /

Give your sellers a competitive
edge and make your listings
more appealing with an

Old Republic home warranty!

Contact me for information today!

Debbie Fiddler
Senior Account Executive
800.282.7131 Ext. 1378
C: 405.850.7341
DebbieF @orhp.com
my.orhp.com/debbiefiddler

This = a pasd adverlisement

A 0@00

<(h s OLD REPUBLIC INSURANCE GROUP

At Wit Toam.

MORTGAGE

* Large variety of loan options
¢ Into underwriting before contract
* (lose on time, every time!

H#% securian

FINANCIAL®

SECURIAN ADVISORS
MIDAMERICA

Stephen Haney

Financial Advisor

918-459-9343 - Office
918-510-5171 - Cell Kim Altier

Stephen.Haney@securianma.com

Ay o i Twryarn Socwnan o st Aivest Jeaoes|
. Adprmte FEATUEC e Sderers VS ARwecn, P m setepen ey seewd s nomvs e S i)
Frmprnd ooy b ond i b fueery Sl S s by Bty dur S, Ug dowep e o

www.AltierMortgageTeam.com
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SHOUA THAO DIDN'T WANT TO
CLEAN TEETH FOREVER.

She started working in dental hygiene
shortly after graduating from Tulsa
Community College, and though she
thoroughly enjoyed her coworkers
while running operations — including
training, acquisitions, purchasing new
offices and working with contrac-

tors — for Lumio Dental, the sec-
ond-fastest growing dental platform
in the country, she had aspirations to

pursue entrepreneurial interests.

Thao was ready for a change and to
do something for herself, but she was
initially hesitant about leaving a stable

job and pursuing something new.

“Always telling myself that this is some-
thing that I want to do for myself and
being able to control my own hours and
work with people and just manage my
own time really helped me continuously
gear myself towards helping me move

forward,” said Thao, a mother of four.

Luckily, those values correlated per-

fectly with real estate.

18 - July 2023

P» rising star

Story by Kevin Green « Photos by Peak RES

ON THE RISE

MAKING THE LEAP
Thao didn’t leave the dental industry

right away, of course.

When exploring the feasibility of
becoming a REALTOR®, she main-
tained her full-time job during her first
six months of practicing real estate.
She already had an interest in the

field thanks to her growing portfolio

of investment properties, so it didn’t
take long for her to fully transition into

being her own entrepreneurial boss.

Thao officially became a full-time real
estate agent by late 2021 and is now a
multimillion-dollar producer with RISE
HOME Keller Williams in Tulsa.

“Now that I’ve gotten into real estate, I
actually learned I love and enjoy doing
it as a real estate agent,” Thao said. “I
got into investment properties, and I
just kind of started marketing myself
and then went from there. I said I'd
never go back (to a 9-to-5 workday),
and there’s no Plan B. I gotta keep on

moving forward — this is it or nothing.”

She didn’t even have to learn a lit-
any of new skills to seamlessly

complete the career change.

Her expertise and prowess from

her previous occupation translated
well to the real estate scene, help-
ing her thrive in a short period of
time. In fact, Thao was recently
named the Keller Williams Oklahoma
Region 2022 Rookie of the Year.

“What’s carried on over to my real
estate is that I naturally train people
without really even thinking about

it,” Thao said. “I always come from a
perspective of a lot of people are either
first time homebuyers or they don’t
know what they’re doing, so you always
have to kind of teach them and educate
them. My brain is wired like that, so I
don’t forget to educate people. I think
that’s how I get a lot of people coming
back to me or referrals because they’re
like,‘Oh my God, we learned so much’

or ‘It was a breeze working with her.”

MAKING MONEY

Thao’s production numbers speak for
themselves. “In my first year, I produced
over $4.7 million in sales and in my
second year, over $6.7 million in sales,”
Thao said. “A lot of agents are like,You
were one of the top producers’, but 'm
like,'Are you sure? I don’t know. I feel

like you guys are producing way more.”

66
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Being a part

of the RISE
HOME team

has really

helped me
advance my
real estate

career goals.

2
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Buyers came in droves for low-interest rates at the time
Thao started, which she said forced her to learn quickly in
order to keep up with demand. Luckily she had an attentive
mentor in Debbie Dennis, who helped Thao through the

entire process in her first year.

Dennis’ guidance catapulted Thao into a real estate career of

quick success and big money.

“The biggest thing was joining a broker that was big enough
that had the processes in place and the steps in place to where
I didn’t have to reinvent the wheel myself,” Thao said. “Debbie
just helped me through every single contract — to sentences,
to paragraphs and understanding every single

word. That really helped me a lot. I
also grasp things pretty quickly,

so I learned very quickly. It
only took a short period of
time, and I kind of just

took the wheel myself.

“My second year of
real estate, I joined
RISE HOME of

Keller Williams,

and it was the best
decision I've made
thus far,” she added.
RISE HOME of Keller
Williams closed over
$65 million in sales

in 2022 and earned the
Triple-Platinum award,
making it one of the top Keller
Williams producing teams in the
Oklahoma region. Being a part of the
RISE HOME team has really helped me

advance my real estate career goals. Real estate

is a different animal every day, and I am so lucky to be part of

such a smart and supportive team.”

FARM LIFESTYLE
The lifestyle change real estate provided is another key moti-

vator that keeps Thao moving forward in her career.

When she isn’t selling homes, Thao enjoys her 20-acre farm
in Kellyville with her husband Kao and her four children,
Roman (8), Karina (6), Jaron (2) and Nayla (4 months).

“To be able to be home with my kids was a big deal, too,
given that they’re so young,” Thao said. “They’re all under 10
... L know that I could not go back to a 9-to-5 with four kids.”

On the farm, the family raises chickens and breed American
Bully puppies. The breeding is a hobby for Thao and her hus-
band, while the chicken-raising aspect is a tradition carried

on from her parents.

Of course, farm animals are also a helpful tool in getting

the kids outside and off their electronic devices. That is the
lifestyle she and her husband want the youngsters to live,
and the daily feedings and cleaning of the water troughs have

gone a long way in teaching them responsibility.

“After school, the kids go outside with Dad to feed the chick-
ens,” Thao said. “They’re very easy to maintain, and we’ve
got a good system out there, so it’s not like it’s
really hard. We try to give them their own
pets or their own chickens, too, so

they feel a sense of responsibility.”

So, just how many chickens

does the family own?

Thao said she doesn’t
know the exact number,
but they certainly live a

luxurious lifestyle.

HERITAGE PRIDE
Thao was born and
raised in Spokane,
Wash., as the oldest
of five siblings, and her
nationality is Hmong — her
parents immigrating to the

United States from Laos.

She takes great pride in her heritage
and is fluent in speaking and writing the
native language. According to Thao, the Hmong are

an ethnic group in Southeast Asia.

During the Vietnam War, the Hmong worked with American
CIA during the “Secret War” in Laos. Many families fled the
country after the communists’ victory, settling in refugee camps

and immigrating to the U.S. to escape the war-torn country.

“My parents spoke very little English, so being the oldest
sibling really forced me to mature and learn at a very young
age,” Thao said. “From becoming a young English translator
for my parents, learning to read and write in both Hmong and
English, being the first to learn the ropes as the eldest sibling
and then guiding my siblings along the way as we grew up — I

believe that has contributed tremendously to who I am today.”

Tulsa Real Producers - 21



LLLLLL

OWN .
7 IT!

v’ Competitive Rates

v’ Unique and Traditional
Mortgage Options

v’ Personalized In-house
Service

Qur Senior
Mortgage Loan
Officers are here to
help you do you,
because we've got
the rest covered.

Visit WeStreet.org

WeStreet

CREDIT UNION

2023 WeStreet Credit Unicn, All Rights Reserved

Claudia Shelley

NMLSHNISE/8

Zach Ackley

NMLSHBETE992

©TheCE Shop

Online Real Estate Education

Unlock success at every stage of your career.

on your Real Estate courses

[EL 4R E
RealProducers.TheCEShop.com %
3

Tulsa Metro:
918-902-2277
OKC Metro:

405-322-5526

AMERICAN CAPITAL .
ROOFING &b
CONSTRUCTION | CBLicerse sg0004c0s

¢ . Nl ACCREDITED
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‘Eliminate
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FIREHOUSE

Dryer Vent Cleaning

firehousedryerventcleaning.com
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celebrating leaders

SHEFFIELD

WHEN

DREAMS
BECOME
REALITY

Even from a young age, Allison Sheffield
had a mind for real estate.

She didn’t quite know it at that time, but
she remembers marveling at the fancy
homes around her area of Tulsa. They
seemed more elaborate and desirable
than her living arrangements, and she
often wondered how people afforded such

lavish amenities.

Homeownership seemed like an elusive
dream to Sheffield, whose single-parent
household jumped from home to home chas-
ing cheaper rent. She estimates they moved
up to 12 times during her childhood.

Sheflield’s father was present in her life but
lived in Texas, while her mother struggled

to make ends meet as a hairstylist.

At least staying within in the Union Public
Schools district provided some sort of

consistency in her life.

“To me, we were making it when we were
living in two-bedroom apartments or we got

to go to a duplex instead of an apartment.”

Wanting to create a better life for herself,
Sheffield took action.

She began developing her work ethic by
immersing herself in the restaurant indus-
try as a 15-year-old high schooler, starting
as a hostess at Pepper’s Grill — a Tex-Mex
eatery once located at 61st and Sheridan
in Tulsa — before moving on to help open

Famous Dave’s Bar-B-Que at 71st and

Memorial and work at Full Moon
Cafe on East 15th Street between

Peoria and Utica.

Although all three locations have
since closed their doors, Sheffield
retains fond memories from her

time in that line of work.

“I wore a wooden pig name tag (from
Famous Dave’s) that said ‘Famous
Allison’ on it, and I still have that
one,” Sheffield said. “It was a great
experience, and that was mostly just

a job — the way to make income.”

FFIELD REALTY

She continued working in the
food-service industry while tak-
ing classes for two years at Tulsa
Community College, and not even
a move to Norman to attend the
University of Oklahoma could slow

her desire to work.

In addition to working toward a
degree in Letters — which OU.edu
describes as a major focusing

on history, literature, philoso-
phy and language, both ancient
and modern — Sheffield juggled

three jobs simultaneously.
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Regardless of whether she was serving
customers at Charleston’s, setting tables at
La Baguette Bakery & Cafe or preparing cin-
namon rolls at a local coffee shop, she was
always working. She’d often work shifts as
early as 4:30 a.m. before heading off to class

later in the morning.

“I found those three because I could kind of
stagger the shifts around my school sched-
ule, and it worked really well,” Sheffield
said. “It was enough income to get by. There
were occasional times where I'd schedule

a day off here and there, but for the most
part, I worked. That was what I did. Classes
Itried to do in the mornings and early
afternoons and then stagger (work shifts)
in. Fortunately, a couple of those places you
could kind of pick your shifts, so it wasn’t
like I worked all three of them every day.
Some of them were a couple of days a week,
and then the others filled in the gaps. I was
not a part of a sorority, I was not part of

anything. I went to school, and I worked.”

According to Sheffield, most people pursued
a Letter degree in hopes of advancing to a
graduate program of some sort, and for a

while, that is what she wanted to do as well.

However, working three jobs while being a

student was starting to take its toll.

By the time she earned her bachelor’s
degree, she wanted to focus on building a
career rather than continuing the endless

cycle of work and school.
That is when real estate came into the picture.

MAKING THE MOVE
After graduating from OU, Sheffield moved
back to Tulsa and immediately started look-

ing for new opportunities.

She narrowed her options to a sales
and administration job at DHL Shipping
and an administrator role at a local

real estate company, ultimately choos-
ing the latter. She is glad she did.

During the first 10 years of her real

estate career, Sheffield worked an aver-

age of 50 weekends per year doing open
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houses, putting in 12-13-hour
days. She described putting in
massive amounts of focus and
effort, paired with an extraordi-
nary amount of time sacrificed

away from friends and family.

Sheffield has always valued telling
the truth, learning to know as much
as possible about the industry and
homes she’s selling and working to
have great relationships with oth-
ers in the industry. Her work ethic
and reputation has opened doors
for Sheffield to help hundreds of
local families buy and sell existing

and new construction homes.

“I’ve seen extraordinary suc-
cess,” Sheffield said. “I’ve gotten
to personally sell over $400
million in real estate in my

time, and that’s crazy. Over 800

houses I've gotten to sell.”

There is a lot of heart and hard

work behind those numbers.

Success in real estate is not easy.
Through nearly 15 years of mar-
riage, having babies and raising
young children, it has taken an
unusual work ethic for Sheffield to

get to where she is today.

Even the first house she bought
back in 2007, which was worth
$70,000 at the time and has since
multiplied to around $200,000
since she started renting it out,
was a dream come true. She and
her husband J.J. have now built a
handful of homes and own several

investment properties.

Now, Sheffield is among the top real
estate professionals in the Tulsa
area, representing home builders
while also dealing with existing
homes through her own real estate
company, Sheffield Realty, which
began operations in July 2022.

“It’s a brand-new brokerage, and
I'm excited to see how it evolves
and grows,” Sheffield said. “It’s
been extremely energizing and a
little bit terrifying, but it’s thrilling
to have something new to work
on. Every client is different, every
property is different and this bro-
kerage is different. We are partner-
ing with agents of high character
and ethics who utilize a concierge
level approach to serving their cli-

ents in real estate transactions.”

As aleader in the industry,
Sheffield is also serving for a third
year on the Board of Directors

at the Greater Tulsa Association
of Realtors, as well as for the

Oklahoma Association of Realtors.

Sheffield is a spiritual woman, and
she said she believes none of her

success happened by accident.

When she was working at restau-
rants, she thought it was just a
means to an end. She never wanted
to be broke again and never wanted
to return home to a notice on the
door that the electricity was going
to be turned off.

For her, that was the driving factor in
establishing a relentless work ethic.

Going backward wasn’t an option.

Looking back on everything she
endured, from the childhood
struggles to her strenuous work-
life balance in college and beyond,
Sheffield realized it was God using
those situations to shape her into a

successful businesswoman.

Her childhood lifestyle motivated
her to become a hard worker, and
the skills she learned from the
labor in her young-adult years have
yielded fruit in her current career.
They prepared her for life after the
service industry in ways she never

would’ve expected back then.
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“The way that God uses everything that

3 iR o | |
we do to set us up for what we do in the : . : L _ . OKLAHGWIA SECURED T[TLE

SERVICE BEYOND EXPECTATION

future is so remarkable,” Sheffield said.
“There are so many lessons I learned in
the food service business dealing with
people ... In good ways — having to put
yourself aside, no matter what you're
dealing with ... you have to show up there
with a smile on your face and be ready to
serve people and act like they’re the first

person you've seen today.”

The same translates to Sheffield’s philoso-

phy of working with clients now.

“Serve them with joy and gladness,”

she added.
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oanna Ford

with Coldwell Banker Select

Right at Home

After graduating from Broken Arrow High School in
YEAR, Joanna Ford set off to pursue her dream of
becoming a pharmacist. But, as is so often the case,
God had different plans for her. She got married, gave
birth to her daughter, Shelby, and stayed at home to
raise Shelby for the next five years. In the meantime,
Joanna purchased her first home and, in the process,

became fascinated with the real estate industry.

In 2005, personal circumstances changed in Joanna’s
life; an impending divorce meant she needed to

return to work to provide for her family.

“I became a single mom and hadn’t worked in five
years by that time. I prayed about it, and real estate

kept coming up,” Joanna reflects.

Joanna began her real estate career with a strong
start, closing $3.4 million in her first six months on
the job and nearly $7 million in her first year. By
then, she was sure she had discovered a career she

was passionate about.

Two Decades Strong
Joana has now been thriving in real estate for

nearly twenty years.

“It’s so rewarding, and not just financially,” she
smiles. “The people I meet, my clients, become best
friends. People often don’t know what their options
are, so to help people out when they are making a big
life change — it’s a good feeling to help people make

the right choices and decisions.”

Joanna has been a solo agent with Coldwell
Banker Select in Broken Arrow for her entire
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18-year real estate career. She’s been the office’s
top-selling agent for 16 years running, capped by
a monumental 2022 when she closed 141 homes
for $38.3 million — a considerable number for

any team, never mind an individual agent.
So how does Joanna do it?

“There’s no secret,” she says. “I'm very driven. I am
a high-energy person and always have been. I can
multitask like nobody’s business. I get up at 5:00 am
and work until I crash at night. I put in the time. I

am always available for my clients, even on vacation.
People are trusting me with the largest investment of
their entire lives, and I need to be accessible to them

when it’s convenient for them.”

After so many years in the business, Joanna continues
to feel joy and fulfillment. Every transaction is unique,
which helps her keep her mind sharp, her attention

focused, and her passion for the industry vital.

Right at Home

Joanna was born on Long Island, New York; her
family moved to Broken Arrow when she was just
five. Having visited places all over the country, she’s
proud to call Tulsa home; she couldn’t imagine grow-

ing up or raising her family anywhere else.

Outside real estate, Joanna enjoys playing ten-
nis (she used to play competitively but now plays
more casually), going to the gym, and hanging
out with her family. She and her husband, Josh,
have a blended family with two kids, Shelby

(23) and Ryan (19). Joanna adores her four

dogs, who go just about everywhere with her.

@realproducers
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Joanna has seen a lot in her 18 years
in real estate, and she continues to
learn something new daily. While
real estate has been a tremendously
rewarding career, she also experi-
ences it as a challenging one. Building
a business isn’t easy, and while real
estate has been fulfilling for her, it’s

not a simple path to success.

“I want people to not have any sur-
prises. Some people have a false sense
of reality that REALTORS® have a
glamorous job and bring in a bunch of
money. In order to be a top-producing
agent, you're going to put in the time.
We're self-employed, which brings
challenges. You have to know that get-
ting into it,” Joanna advises. “I learned
that the hard way being a single mom.
It all worked out for me because I

put in the time and had some savings
to help with signs, key boxes, and
photography, but I think newer agents

need to understand that.”

With the boom in the market over
the past three-plus years, there are
more active REALTORS® in Tulsa
than ever before. That has coincided
with historically low inventory, cre-
ating a unique crunch in the market
for REALTORS® and homebuyers.
Despite the challenges, Joanna is
confident in her ability to remain
successful, as well as the overall
health of the Tulsa area real estate
market. There’s nowhere else she

would rather be.

“We’re lucky here. The market is
stable and consistent. We're an oil and
gas state, so people are always moving
in and out. That keeps it busy all year
long. Looking ahead, I think we’ll stay
consistent, stable, and steady,” she
says. “As for me, T have a good life.

I'm healthy. I'm happy, my kids are
healthy and happy, and my career is a
big part of that joy.”
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No Open Ennollment Limitations
with Our Health Plans... So Reach
Out, As We Can Still Help!

The Healthcare

HEINSMAN
Team

CONTACT

» Oklahoma Based/Nationally Operated
« 405.423.5263
« INFO@HEALTHCAREHEINSMAN.COM
» HEALTHCAREHEINSMAN.COM

ANDREW TECHANCHUK

MORTGAGE ADVISOR, NMLS ID# 1041314
Direct: 918-998-6878
Andrew@houseloan.com
www.LoansByAndrew.com

AMBER MILLIGAN

SENIOR MORTGAGE ADVISOR, NMLS ID# 308424
Direct: 918-671-2724
AMilligan@houseloan.com
www.TheMilliganTeam.com

6100 S. Yale Avenue, Suite 1100, Tulsa, OK 74136

TN S /- 5 B Cornerstone’
RISING RENT 4 r. - 2. ¢ HOME LENDING

eal estate professionals only.
of Cornerstone Capital Bank, SSB.

lember FDIC. NMLS ID# 2258.

ack Pratt Signs

Since 1950

(405) 524-5551 + 409 NE 40th St Oklahoma City, OK 73105
info@jackpratt.com

Call 918.619.9300 today!

Kelly Fiddner Insurance Agency

YOUR LOCAL AGENT

Kelly Fiddner Agency
1416 E. 11th Street, Ste. 2
TULSA, OK 74120

kfiddner@farmersagent.com

= Homeowners insurance
= Automobile insurance
= Business insurance
= Life insurance

FARMERS

Res| I tails. by Farf and of ted
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DEVELOP YOUR BUSINESS WHILE
YOU HELP YOUR COMMUNITY

ROBERT IRWIN
DISTRICT MANAGER

4739 E. 91ST. STREET
STE. 100
TULSA, OK 74137

rirwin@farmersagent.com
918.232.7444 CELL

A CAREER WITH NO LIMITS

SERVE YOUR
COMMUNITY
WITH A SMARTER
STARTUP.

See how owning a Farmers agency can
help you achieve your dreams.

FARMERS

INSURANCE

Be a Farmers Agency Owner

As a Farmers® agency owner, you can enjoy the financial and personal opportunities that
come with ownership. And one of the great rewards of owning your own Farmers Insurance®
agency is having the potential to do something meaningful for your family, your friends and
the world around you.

Every community could use a dedicated insurance provider.
Maybe that person should be you. Call me today.



TITLEé/CLOSING. LLC

Plow Gerting Gow i Seven (soafious!

JENKS
918.299.2300
110 E. A. STREET
JENKS, OK 74037

TULSA COMMERCIAL BROKEN ARROW
918.528.5700 918.893.6992
5022 E. 101ST ST. 3101 W. KENOSHA ST.
TULSA, OK. 74137 BROKEN ARROW, OK 74012

OWASSO CLAREMORE
918.376.4600 918.923.2508
9455 N. OWASSO EXP. 320 S. MISSOURI
OWASSO, OK. 74055 CLAREMORE, OK. 74017

PONCA CITY OKLAHOMA CITY
580.765.6806 405.600.9495
1922 LAKE RD. 6301 WATERFORD BLVD.

PONCA CITY, OK. 74604 SUITE 325, OKC, OK 73118

ALBRIGHT ABSTRACT & TITLE GUARANTY CO.
580.362.2525 | 100 N MAIN ST, NEWKIRK, OK 74647

OFFERING EXPERIENCE, A DEDICATED TEAM AND INNOVATIVE
TECHNOLOGY SOLUTIONS TO OFFER PEACE OF MIND.
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BOOK TODAY AND EXPERIENCE THE VAST DIFFERENCE!

918.212.4786 « VASTMEDIASPACE.COM




