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WEIGHT LOSS THERAPY

Let us work with you to determine the cause of your 
inability to lose weight. Each strategy we use is 
different & designed to result in the most optimal 
weight-loss for you. This can be achieved through 
supplements and/or prescription medication.

Amy Oden, MSN, APRN, FNP-C, FAAMM, ABAAHP

Hormone Replacement Therapy
Weight Loss Treatments

IV Therapy and more!

Emerge Integrative Medicine
9122 S Sheridan Road

918.922.9122
emergeintegrativemedicine.com

W�n� beg�s 
�� w�h�...

 Professional Real Estate Photography
       (Interior, Exterior, and Aerial Photos)
 Professional Cinematic Video Tour
 Professional Headshots
 MLS Room Measurements
 Twilight Photos
 Virtual Staging
 Floor Plans
 Team Photos
 Reels

Contact us today to receive your first session 50% off!
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Now Serving You in Seven Locations!
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Murphy Bed Studios has a new
look and models to show off!

The featured London Collection is
our fanciest best seller. Use the space,
AND the bed in more ways than one!

918-836-5833 | 15110 E Pine St. | Tulsa, OK 74116
murphybedstudios.com  |  murphybedstudios@gmail.com

C U S T O M  S L E E P  A N D  S T O R A G E  S Y S T E M S
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

CREDIT UNION

WeStreet Credit Union

(918) 921-2507

westreet.org

DRYER VENT CLEANING

Firehouse Dryer 

Vent Cleaning

(918) 516-5516

www.firehousedryer

ventcleaning.com

FINANCIAL ADVISOR

Securian Advisors

Stephen Haney

(918) 510-5171

FOUNDATION REPAIR

Triton Foundation Repair

(918) 520-7030

HEALTH & 

FITNESS COACH/

PERSONAL TRAINER

Exercise Coach

Chris Cannizzaro

(918) 809-8636

HEALTH INSURANCE

Wayne Heins-

US Health Advisors

Wayne Heins

(405) 423-5263

HEATING & 

COOLING SERVICE

Burks Construction LLC

(918) 853-4415

HOME INSPECTION

Daily Bread Inspections

Joey Almazan

(918) 212-4624

Housemaster

Dan LaBrake

(918) 455-4406

Inquest Inspections

Todd Willis

(918) 998-4240

Seale Home Inspections

(405) 834-3629

www.sealehome

inpsections.com

Spartan Home Inspection

Joseph Alcott

(918) 888-6867

www.spartaninspector.com

INSURANCE

Farmers Insurance

Kelly Fiddner

(918) 619-9300

State Farm

Brent Hagar

(918) 299-8855

MORTGAGE

Cornerstone Home Lending

(918) 671-2724

www.houseloan.com/

ambermilligan/

First United

Danny Flannery

(918) 636-1243

Flat Branch Mortgage

Jeremiah Lindsey

(918) 289-3368

OneTrust Home Loans

Don Conwell

(918) 601-9007

Union Home Mortgage

Kim Altier

(918) 605-8060

Union Home Mortgage

Scott Robinson

(505) 577-8555

MURPHY BEDS/

CUSTOM CLOSETS

Murphy Bed Studios

Aleks Diky

(918) 836-5833

PHOTOGRAPHY / 

MULTIMEDIA

JJHomes Photography

Jessica Jackson

(918) 312-5937

Kenneth Baucum 

Consulting LLC

(918) 200-9179

Peak RES

Jeffrey Sharp

(918) 766-6891

VAST Media

Jenna Giesow

(918) 212-4786

ROOFING & 

CONSTRUCTION

American Capital Roofing 

and Construction

Ty Patterson

(918) 902-2277

Precise Roofing 

and Contracting

Cade Lewis

(918) 366-7663

ROOFING / GUTTERS / 

SIDING / WINDOWS

Mighty Dog Roofing

(918) 376-0842

mightydogroofing.com/

tulsa-oklahoma

ROOFING RESIDENTIAL / 

COMMERCIAL

Kennedy Roofing Solutions

kennedyroofing

solutions.com

SELF DEFENSE & SAFETY

Practical Preparedness LLC

(405) 416-4405

www.practical

preparedness.us

SIGNS & GRAPHICS

Jack Pratt Signs

Monte Pratt

(405) 205-0460

www.jackpratt.com

TERMITE INSPECTION 

& PEST CONTROL

Superior Termite and Pest 

Control, Inc

Randy Wisdom

(918) 251-7378

TITLE COMPANY

Allegiance Title

(918) 392-7100

Apex Title  

Robyn Bell  

918-794-5712

FirsTitle

Daryn Fox

(918) 352-1301

Oklahoma Secured Title

Brent Cariker

(918) 933-4136

WELLNESS SPA

Emerge 

Integrative Medicine

(918) 922-9122

emergeintegrative

medicine.com
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3
It’s our Birthday! Three years of Real Producers in 
Tulsa! In the Fall of 2019 I was presented with the 
opportunity to lead the group here. After several rounds 
of interviews and an impromptu trip to Chicago I was 
set to launch ! I spent a few months working on getting 
everything set up, working with our preferred partners 
and we hit our first deadline on January 25th, 2020. 
Our first issue hit mailboxes around the 2nd week of 
March 2020 and…………….you know what happened next.

We launched brand new business right as a pandemic 
was shutting down the world. Real Estate was on hold 
as well. It was scary and I know you can relate. It was at 
that moment that I made a decision, this thing was not 
going to fail. I worked too hard. Our agents and partners 
deserve this. There isn’t another option.

The next year we would face many challenges, espe-
cially for a group that includes events. We fought 
through. Each event grew bigger and bigger and our 
brand grew. By late 2021 we were within the model 
and functioning 100%. We took over the Oklahoma 
City outlet in October 2021 as well and have built it 
into a wonderful publication as well with large events 
and a great publication.

I recently shared some of this story at a Women’s 
Council of Realtors meeting and shared the secret to 
how we survived a pandemic. I chose not to par-
ticipate. Did I wear a mask when asked? Yes. Did I 
respect and comply to the wishes of other business 
owners at that time? Yes. What I didn’t do is sit and 
wait for things to make sense. I pivoted fast and 
changed how I was doing business quickly. 

T U L S A’ S
P R E M I E R  T I T L E  C O M PA N Y

T U L S A  O F F I C E
4521 E 91st St Suite #101,

Tulsa, OK 74137

(918) 392-7100

O W A S S O  O F F I C E
201 S Main Street
Owasso OK 74055

918-376-4411

Failure was not an option.

Is failure an option for you? We all face challenges and surprises 
in our life. We all make choices on how we operate inside of our 
reality. I’ve those facing huge challenges step up and and make 
good of the situation and you can too. Whatever it is that you are 
facing, face it with grace, and keep your head held high because 
you my friend are a Real Producer. We choose to be the best!
 
Kelly

year3 anniversary issue

A GIVING PROGRAM BY

Thanks to the businesses within these pages,
our Area Directors, and readers like you, we’re able 

to break the chains of this horrible reality.

Visit n2gives.com to learn
more about our fight.

TO HELP END MODERN-DAY SLAVERY.

SINCE 2016, N2 HAS DONATED

The N2 Company ― the organization behind this 
publication and hundreds like it ― is financially 

committed to end human trafficking.

FOR EVERY AD SOLD, N2 DONATES ENOUGH 
MONEY TO FREE TWO SLAVES FROM CAPTIVITY.
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CONTACT
•  Oklahoma Based/Nationally Operated
•  405.423.5263
•  INFO@HEALTHCAREHEINSMAN.COM
•  HEALTHCAREHEINSMAN.COM

No Open Enrollment Limitations 
with Our Health Plans... So Reach 

Out, As We Can Still Help!
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Making a Needed Difference
Written by Dave Danielson   •   Photos by Peak RES

That’s what you get when you work with Danny and 
his team at First United Bank.

Leading the Way

As Danny says, he and his team love being able to 
make a needed difference.

“My personal favorite part of what we do is prob-
lem-solving. I enjoy helping our loan officers trying 
to find ways to get mortgages done to get people 
into their homes,” Danny says. 

“We’ve done very well taking the extra steps 
needed to get Mortgages approved where the bor-
rowers have been told No by another company .”

Deep Local Roots

Based in Oklahoma, First United Bank has a long 
tradition of making dreams happen for its partners 
and clients, stretching back 105 years.

The team takes deep pride in making a difference 
in the local landscape.

“We keep everything local with our bank … with 
our own underwriting, processing and funding,” 
Danny says. “Plus, we service our own loans. We 
don’t sell our loans on the secondary market.”

Team Spirit

Danny’s Tulsa team features 12 Loan Originators 
who bring a true wealth of experience. In fact, 
their originators average 11 years with First 
United Bank. “That amount of time is really 
unheard of in this market,” Danny says. 

“Everyone enjoys working together and helps each 
other. What everyone enjoys about our bank is the 
culture here and the way we have been together 
through time to create a true team environment.” 

REALTORS® and Builders who work with the 
team at First United Bank have a full range of 
options to choose from when it comes to financing 
their dream homes. 

“We do all of the normal types of financing, 
including Conventional, USDA, FHA and VA,” 
Danny says. 

“Plus, we do a lot of First Time Home Buyer loans, 
including bond loans and construction loans with 
lot financing included. The new home market and 
construction lending is where we thrive by having 
the ability to process and fund loans locally. 

sponsor spotlight

Danny Flannery
with First United Bank - Mortgage

It’s a fulfilling feeling when you know that you have stepped forward to help clients 
reach their goals when they had experienced disappointments before. That’s why it 

means so much to us to partner with our referral partners who have that same drive.

What everyone enjoys 
about our bank is the 

culture here and the way 
we have been together 

through time to create a 
true team environment.
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On Time. On Target.

In the course of what you do each day, timing can 
make all the difference. When things happen on 
time, the chances of them moving forward the way 
they are supposed to are greatly enhanced. 

“Most of the people who work with us know we 
are focused on making sure the loans get closed on 
time,” Danny says. “We have long-term relation-
ships that we have established. REALTORS® and 
Builders refer their clients to us knowing that we 
focus on getting them the best deal and closing 
their loans on time.”

With that type of commitment and record for supe-
rior results, it’s no wonder that good things keep 
happening for the team. In fact, over the last couple 

of years, First United Bank has become the leading 
mortgage company in Oklahoma. 

“We take pride in taking care of our REALTOR® 
partners and homebuyers who are looking to start 
the next chapter of their lives in their new homes.

When you’re looking for a partner to make a differ-
ence when it is needed the most, look to the Team 
at First United Bank. 

Contact, or better yet, stop by our office and visit 
with one of our Team Members today at First 
United Bank-Mortgage! 

9216 S Toledo Ave 
Tulsa, OK 74137
Cell Phone: 918-636-1243

We take pride in taking care of our REALTOR® partners and homebuyers 
who are looking to start the next chapter of their lives in their new homes.
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SERVE YOUR
COMMUNITY
WITH A SMARTER
STARTUP.

See how owning a Farmers agency can
help you achieve your dreams.

DEVELOP YOUR BUSINESS WHILE
YOU HELP YOUR COMMUNITY

As a Farmers® agency owner, you can enjoy the financial and personal opportunities that
come with ownership. And one of the great rewards of owning your own Farmers Insurance®
agency is having the potential to do something meaningful for your family, your friends and
the world around you.
Every community could use a dedicated insurance provider.
Maybe that person should be you. Call me today.

Be a Farmers Agency Owner

ROBERT IRWIN
DISTRICT MANAGER

4739 E. 91ST. STREET
STE. 100
TULSA, OK 74137

rirwin@farmersagent.com
918.232.7444 CELL

A CAREER WITH NO LIMITS
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A
U
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T
I
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FOR ALL THE RIGHT REASONS

WOJCIECHOWSKI

featured agent
Photos by JJHomes Photography  •  Story by Dave Danielson

Oak and 
Sage Realty

Leaders come in different forms, but 
one of the sure signs of leadership is a 
sense of integrity and straightforward 
passion that drives what they do.

That’s the feeling you get when you 
meet Austin Wojciechowski.

As a REALTOR® with Oak and Sage 
Realty, Austin makes a powerful impact 
on those around him… and it’s easy to 
see that he carries out his work for all 
the right reasons.

“I love the people that I have the oppor-
tunity to meet and work with. My goal is 
not to focus on the money. I focus on the 
people and making sure their needs are 
met. When that happens, I know that 
then the money will come,” Austin says. 

“My philosophy is we are in a service 
industry and what we’re meant to do 
as a fiduciary is to meet their best 
needs regardless of what that means 
for our bottom line. The natural out-
come is a level of success and mone-
tary success, as well.”

Rewarding Path in Life
Prior to beginning his adventure in real 
estate, Austin gained a world of experi-
ence while taking a different path in life.

“I grew up on a ranch near a small 
town in Texas,” he says. “My gradu-
ating class in high school was 19 stu-
dents, and we were one of the larger 
classes in the school.”

As he came of age, Austin carried a 
strong love for the rodeo with him. In 
fact, he traveled around the country 
taking part in rodeos. My dad was, and 
still is, in thoroughbred racing.

When Austin was 17 years old, he 
moved to Los Angeles to pursue acting. 
In the process, he developed a growing 
career that also encompassed produc-
ing, writing and directing. 

“While I was there, I met my wife. In 
time, we decided that we were ready 
for a change of pace,” Austin says. 
“We had extended family here. Plus, 
we knew there was a lot of production 

happening in Oklahoma. In fact, we 
filmed a movie here in 2019.”

A New Door Opens
It wasn’t long before COVID-19 swept 
across the nation, in turn shutting 
down film production efforts. When 
that happened, Austin was ready for a 
change of pace.

“My mom, Cindy, has been a Broker in 
Florida through time,” Austin says. 

“And she had just opened an office 
in Ocala. During that time, she said, 
‘I’ve been telling you about real estate 
and how I think you would be very 
good as a REALTOR®.’ I told her that 
she was right.”

Rapid Rise
Austin immediately dove in and earned 
his license in just two and a half weeks. 
That was just the start. In fact, as he hit 
the ground running with Keller Williams, 
he recorded his first transaction, closing it 
within three weeks of earning his license.

My goal is not 
to focus on the 
money. I focus 
on the people 
and making sure 
their needs are 
met. When that 
happens, I know 
that then the 
money will come.
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His skyrocketing trajectory contin-
ued. By the end of his first year, he 
recorded $10 million in sales volume. 
Then he went on to increase that 
during his second year.

Around a year ago, Austin talked with 
his mom and convinced her to get her 
Broker’s license in Oklahoma, as well. 

“In turn, we opened a branch of her 
brokerage here. That has been an awe-
some experience,” Austin emphasizes. 

“I love having the opportunity to grow 
the family brand. It’s been an enrich-
ing experience on that front, as well 
being able to work together.”

Signs of Success
There have been plenty of signs of 
success for Austin. In fact, he has 
recorded nearly $25 million in sales 
volume during his first two years, 
representing nearly 70 transactions.

“It has been a fantastic experience. 
With the volume of business that 
has happened during the past cou-
ple of years, I feel like I’ve gotten 
about eight years of experience 
compressed into two,” Austin says 
with a smile.

Along the way, Austin has enjoyed 
the experience of serving as a Team 
Lead and mentor for the growing 
team of five Agents. 

“If you put one foot in front of the other 
and treat what you’re doing in real estate 
like a business, you will be successful,” 
he says. “I am motivated and enriched by 
pouring into others. It’s rewarding being 
able to provide that for other people and 
facilitate their success.” 

Family Foundation
Away from work, Austin treasures time 
spent with his family, including his wife, 
Gatlin, and their 1-year-old twins, Smith 
and Lively.

In his free time, Austin and Gatlin look for-
ward to time on their 60-acre ranch that is 
rich with a wide range of animals, including 
alpacas, donkeys, horses, dogs, chickens 
and bunnies. They have a growing passion 
for playing pickleball, too. Austin and his 
family are guided by faith in their lives. 
In turn, their membership at BattleCreek 
Church is very fulfilling for them. 

Giving back is a central part of life for 
Austin and his family, as well. They take 
part in community efforts through their 
church, including working with Care 
Portal… a local group that meets various 
needs in the community. 

“People can anonymously post what their 
needs are. Our church has really leaned 
in heavily to providing for those needs,” 
Austin says. “I think we are called to reach 
outward to meet the needs of others.”

Authentic Impact
Indeed, Austin makes an authentic impact 
in the world. In turn, he leads with kind-
ness, generosity, integrity and authenticity.

“Daily, the clients I’m working with drive 
me. When I enter a relationship with 
someone, I’m committing to taking care of 
their needs,” Austin says with a smile. “I am 
motivated to do my best work for them. I 
take that very seriously.”

Clearly, Austin makes a powerful impact 
on those around him… and he does it for 
all the right reasons.

Daily, the clients 
I’m working 
with drive me. 
When I enter 
a relationship 
with someone, 
I’m committing 
to taking care of 
their needs. I am 
motivated to do 
my best work for 
them. I take that 
very seriously.
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ROOFING • GUTTERS
SIDING • WINDOWS

Owners: Drue & Lisa Smallwood

Locally Owned  |  918.376.0842  |  mightydogroofing.com/tulsa-oklahoma

Free Inspections
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HECKENKEMPER

Full 
Circle

cover story
Story by Zach Cohen

Photos by Peak RES

MAX
Real estate has always been part of Max Heckenkemper’s 
world. His parents were flipping homes in the ‘80s and ‘90s, 
well before the concept gained mainstream popularity. His 
father was an attorney, and his mother was a real estate inves-
tor and transitioned to real estate sales by the late ‘90s.

“I believe we lived in 11 different homes 
when I was a kid,” Max reflects. “The 
running joke in my parents’ circle was 
always, what house are you work-
ing on now?”

Max has vivid memories of 
touring homes and working on 
renovation projects with his 
parents, but as a younger person, 
he swore he wouldn’t get into 
the real estate business. After 
graduating from Oklahoma State 
University in 2003, he landed work 
selling orthopedic equipment to hospi-
tals in eastern Oklahoma. Max was excited 
about the opportunity to build a sales career of 
his own, but he struggled to build a foundation.

“It was a good job. There was a lot of opportunity, but I just 
wasn’t figuring it out, and I couldn’t see myself staying in this 
career long term,” he admits.

After four years, Max began to look at other career options. 
That’s when real estate re-entered the picture.

“My mom said that if I wanted to do my own thing, real 
estate would be a great way to have my own business. So, 

finally, at 27, I did it. I thought, ‘Now is the time.’”

The Wisdom of No Escape

Max was licensed in June 2007. He was 
under contract on a home in his first 

week as a licensed agent, and his 
hopes were high for a fast start. 
Then he didn’t sell a house for 
seven months. 

In 2008, Max invested in build-
ing his business and finished 

his first full year strong. He was 
awarded Rookie of the Year in his 

office and runner-up in the state 
of Oklahoma. Then, a booming real 

estate market quickly descended into 
The Great Recession.

Max and his wife, Stephanie, welcomed their first child to 
the world around the same time. “I knew I had to figure this 
out quickly. One of the reasons I came to Keller Williams 
was for the sales training,” Max offers.

My mom 
said that if I wanted 
to do my own thing, 

real estate would be a 
great way to have my own 

business. So, finally, at 
27, I did it. I thought, 

‘Now is the time.’
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Max called For Sale By Owners, followed up relent-
lessly, and showed up with his best, day after day. He 
enrolled in Keller Williams’ recession-focused sales 
training, highlighting old-school, contact-heavy lead 
generation skills. He got a coach who helped transform 
his expectations and approach.

With perseverance, Max found a way to build a solid 
foundation for his business. By 2011, he started the 
Heckenkemper Team at Keller Williams Realty, which 
he still runs today.

“This is a fun job and can be very lucrative, but you 
still have to do the hard tasks,” Max offers. “That’s 
perhaps the biggest thing I learned.”

Finding His Groove

A lifelong Tulsa resident, Max and his family live 
in Midtown. He and his wife, Stephanie, have two 
children, Madelyn (14) and Ethan (12). When he’s 
not working, you’ll find Max playing chauffeur for his 
kids or spending time with extended family, many of 
whom also live in Midtown.

“I wish I had something cool to tell you, but I’m either at 
work or driving kids around,” Max laughs. “That’s where 
I’m at in life, and it’s a lot of fun.”

Max’s real estate team has consistently been a top 
team in the Tulsa market. In the coming years, he’s 
looking to continue that trend — and perhaps, even 
improve upon it. With strong communication, an hon-
est approach, and a commitment to his craft, Max has 
shown he has what it takes to succeed in any market.

This is a 
fun job and can 

be very lucrative, but 
you still have to do 

the hard tasks. That’s 
perhaps the biggest 

thing I learned.

“Right now is an interesting time for real estate,” 
Max explains. “We’re coming off the tremendous 
equity growth we’ve seen in the markets, then 
interest rates doubling. All the wind has been 
taken out of the market. I think it’s still a seller’s 
market, but it’s shifting quickly.”

Max built his real estate business in the 
throes of a recession, and here in 2023, we 
are facing the first down market since that 
time. As many agents scramble to implement 
a plan, Max is confident in his approach. He 
plans to make it through a more demanding 
market by doubling down on genuine down 
genuine customer service on client contact 
and staying grounded in who he is.

“What this market needs is realistic and rea-
sonable people — agents, sellers, and buyers.”
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Sales Team Lead

events presented by the conwell group

HOPS & HOMES
OneTrust Home Loans

Calcon Mutual Mortgage LLC, DBA OneTrust Home Loans is an Equal Housing Lender NMLS #46375; 3838 Camino Del Rio N 

Suite 305, San Diego, CA 92108. Corporate Phone (888) 488-3807. For more licensing information, visit 

https://onetrusthomeloans.com/licensing-information/.

TULSA
BA Brewing Company		  March 09
Sidecar Jenks			   April 13
Golf Suites Jenks			   May 11
Pearl Beach Tulsa			  June 08
Cabin Boys Tulsa			   August 17
Heirloom Rustic Ales Tulsa		  September 14
Dead Armadillo Tulsa		  October 12

OKLAHOMA CITY
The Big Friendly OKC		  March 23
Stonecloud OKC			   April 27
Chicken N Pickle OKC		  May 25
Pearl Beach OKC			   June 22
The Joinery OKC			   August 24
Chicken N Pickle OKC		  September 28 
The Patriarch Edmond		  October 26 
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event recap

Photos by Kenneth Baucum Consulting

Event Sponsored by First United Bank, 

Firehouse Dryer Vent Cleaning, OwnTulsa Real 

Estate, Titan Title and Closing, and Kenneth 

Baucum Consulting 2023
LAUNCH PARTY
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Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
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PRACTICAL PREPAREDNESS TO HOLD

#1	 Have your new clients come to 
your office or a safe location on 
your first meeting. 

#2	 Obtain a copy/scan of a valid up-
to-date ID.

#3	 Enter client information online at 
“The National Center for State 
Courts” before scheduling a pri-
vate showing.

#4	 Turn on GPS location at the start 
of your day.

#5	 If possible, take your own vehi-
cle and try to avoid riding with 
your clients.

#6	 Knowing the layout of the building 
you are showing beforehand will 
keep you one step ahead.

#7	 Smart phone safety apps: FORE-
WARN, Homesnap Pro, Real Safe 
Agent, SafeShowings, See Some-
thing Send Something, Trust Stamp.

#8	 When showing a home during 
the presentation, never give your 
back to your clients.

#9	 Always keep a safety bag in your 
car with the following items: flash-
light, first aid kit, and Self-starting 
jumper cables.

#10	  Create a personalized “safe 
phrase” to use when you call your 
office/emergency contact to relay 
you are in distress.

Join Real Producers and Timothy 
Brashier of Practical Preparedness 
April 4, 2023, for a REALTOR® safety 
class. Agents will be trained to be 
prepared and take the necessary mea-
sures that could save their own lives or 
the lives of others. Topics can include :
•	 Safety Checks
•	 De-Escalation
•	 Prevailing mindset 
•	 The art of Situational Awareness
•	 Identifying a threat and what you 

can do
•	 Knowing your state laws of “Rea-

sonable force vs Deadly force” 
•	 How to take up a defensive position 

and use the tools the agent has 
available to them

•	 Interacting with law enforcement 
after an emergency event

More details to follow via email and 

our social media pages. 

Tim Brashier 405-416-4405

R E A L T O R ®  S E L F -
D E F E N S E  C L A S S
10 SAFETY TIPS FOR REALTOR® SAFETY 

by Timothy Brashier, Practical Preparedness

LIMITED TIME

REALTOR® SAFETY TRAINING COURSES

Topics Include:
Safety Checks  |  Prevailing Mindset 
Identifying a Threat & What You Can Do
The Art of Situational Awareness
Knowing the Laws of "Reasonable
Force vs. Deadly Force" 
How to Take Up a Defensive
Position and Use the Tools the
Agent has Available to Them
Interacting with Law Enforcement
after an Emergency Event

REGISTER TODAY at: PracticalPreparedness.us
EMAIL US: thepracticalpreparedness@gmail.com

INSTRUCTORS:
Timothy Brashier
FOUNDER & OWNER
Certified Firearms and 
Preparedness Instructor
for over a decade

Andres Carrillo
USMC SERGE ANT
8 years active duty and
2 years active reserve
Certified Chief Instructor

Jerry Bryant
SHIH AN & M ASTER
INSTRUCTOR
Holds rank of 8th degree
in Okinawan Kempo

UPCOMING 
EVENT: 
REALTOR® 
SELF-DEFENSE

APRIL 4, 2023
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Add these dates to 
your calendar!

CUSTOM REAL ESTATE SIGNS FOR ALL OF OKLAHOMA, 

Let's design yours today

(405) 524-5551 • 409 NE 40th St Oklahoma City, OK 73105 
info@jackpratt.com

upcoming events

FALL BALL AWARDS GALA — NOV. 2

The Fall Ball Awards Gala is our BIGGEST event of the year, and 
this year, we need sponsorship commitments early! If you are 
interested in becoming a 2023 fall ball sponsor, use the button 
below to submit a sponsorship inquiry form or email Kelly at 
kelly.kilmer@realproducersmag.com.

POP-UP EVENTS — DATES TBD

We will be doing 2-3 POP-UP events around the city this year. Stay 
tuned for details!

EDUCATION DAY — APR. 4, 2023

For this year’s spring education event, we will be bringing 
in safety educators from Practical Preparedness LLC to 
teach us safety and preparedness tactics. This activity will 
be followed by a motivational speaker!

SUMMER BASH — JUN. 8, 2023

Our June event is the perfect mix of networking and 
outdoor fun! Games, music, food, drinks, giveaways … oh 
my! This event is family-friendly.

PARTNER CE DAY — SEPT. 21, 2023

We loved our 2022 CE Day so much that we’re doing 
it again! At this event, we have room for 4 partners to 
teach a CE course. The CE portion of the morning will be 
followed by a motivational speaker.

T H E  2 0 2 3
EVENTS CALENDAR 
IS HERE!
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