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Amy Oden,
MSN, APRN, FNP-C,

FAAMM, ABAAHP

W�n� beg�s 
�� w�h�...

COME VISIT OUR EMSUITE.
It is the most revolutionary approach 

to body contouring and includes 
Emsculpt Neo, Emtone, Emface & Emsella!

Scan to learn more 
about each of our body 
contouring services

9122 S Sheridan Road | 918.922.9122 | emergeintegrativemedicine.com
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This section has been created to give you easier access when searching for a trusted real estate affiliate. 

Take a minute to familiarize yourself with the businesses sponsoring your magazine. These local businesses 

are proud to partner with you and make this magazine possible. Please support these businesses and thank 

them for supporting the REALTOR® community!

ASSOCIATION  

OF REALTORS®

Oklahoma Association 
of REALTORS®
(405) 848-9944

BUSINESS COACHING

Southwestern Consulting
(405) 385-3816

CREDIT UNION

WeStreet Credit Union
(918) 921-2507
westreet.org

FINANCIAL  

PLANNING/INSURANCE

Securian Advisors
Stephen Haney
(918) 510-5171

HEALTH INSURANCE

Wayne Heins-US 
Health Advisors
Wayne Heins
(405) 423-5263

HOME BUILDER

DR Horton
Samantha Ford
(918) 961-0300

HOME IMPROVEMENT 

& INT & EXT. PAINTING

Groovy Hues
(918) 740-6226

HOME INSPECTION

Housemaster
Dan LaBrake
(918) 455-4406

Inquest Inspections
Todd Willis
(918) 998-4240

Seale Home Inspections
(405) 834-3629
www.sealehome 
inpsections.com

HOME WARRANTY

Old Republic  
Home Protection
Debbie Fiddler
(405) 650-7341

INSURANCE

State Farm Matt McCoy
(918) 615-6634

MORTGAGE

AmCap Home Loans
(918) 805-4207

Cornerstone Home Lending
Amber Milligan & 
Andrew Techanchuk
(918) 671-2724

First United
Danny Flannery
(918) 636-1243

Flat Branch Mortgage
Jeremiah Lindsey
(918) 289-3368

Union Home Mortgage
Kim Altier
(918) 605-8060

NON-PROFIT/ 

CHARITABLE 

ORGANIZATION

Green Country Habitat 
for Humanity
(704) 575-1799

PHOTOGRAPHER

Flow Real Estate 
Photography Tulsa
(918) 986-7373

Peak RES
Jeffrey Sharp
(918) 766-6891

PHOTOGRAPHY

Kenneth Baucum 
Photography
(918) 200-9179

Lily Chris Photography
(918) 808-6621
www.lilychris 
photography.com

Nested Tours
Caleb Collins
(405) 887-4108

Trademark Photos by 
Tami McKenney
(303) 408-4874
www.tamimckenney.com

VAST Media
Jenna Giesow
(918) 212-4786

ROOFING

American Capital Roofing 
and Construction
Ty Patterson
(918) 902-2277

ROOFING / GUTTERS / 

SIDING / WINDOWS

Mighty Dog Roofing - Tulsa
(918) 376-0842
mightydogroofing.com/
tulsa-oklahoma

SIGNS & GRAPHICS

Jack Pratt Signs
Monte Pratt
(405) 205-0460
www.jackpratt.com

TERMITE INSPECTION 

& PEST CONTROL

Superior Termite and 
Pest Control, Inc
Randy Wisdom
(918) 251-7378

TITLE COMPANY

Allegiance Title
Kylee Hyslope
(918) 688-0166

Apex Title & Closing Services
Robyn Bell
(918) 520-7157

FirsTitle
Melissa Herron
(918) 406-8338

Oklahoma Secured Title
Brent Cariker
(918) 933-4136

Titan Title & Closing
Jason Hadrava
(918) 299-2300

WELLNESS SPA

Emerge Integrative Medicine
(918) 922-9122
emergeintegrative 
medicine.com

WINE / LIQUOR / BEER

Parkhills South Liquor & Wine
(918) 528-6700
parkhillssouth.com

ROOFING • GUTTERS
SIDING • WINDOWS

Owners: Drue & Lisa Smallwood

Locally Owned  |  918.376.0842  |  mightydogroofing.com/tulsa-oklahoma

Free Inspections
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are you 

By Kelly Kilmer 

publisher’s note 

Sales Team Lead

PS: Don’t forget to get registered for our annual 3RD ANNUAL FALL BALL AWARDS 
GALA! We have partnered with Habitat for Humanity to bring you an amazing gala, 
with networking, dinner, awards, a silent auction and more. It promises to be a great 
time, tickets are on sale now. 

Happy Fall Y’all!  

The season is upon us! Pumpkin spice, festivals, football, and 
a change in the real estate market. For years, I would talk 
to my clients about the inevitable downswing we would see 
around late August through September in real estate activity, 
then would ultimately resolve in October when the weather 
cooled and buyers started getting out again.  

If you remember, and I’m sure you do, real estate went crazy 
out of the norm in Fall 2020 and kept up for a good couple of 
years, completely mixing up what we knew with super low 
interest rates and high demand. Fall was not slow at all, and 
neither was winter, and it seemed the housing craze wouldn’t 
end. Well here we are in Fall 2023 and we have entered yet 
another market change. We are seeing record low inven-
tory along with higher interest rates. It seems the craze has 
stopped abruptly. How are you doing out there? Are you 
FALLing this Fall?  

If you know the 80/20 rule, you know that the top 20% of 
agents are doing 80% of the volume. At Real Producers, we 
honor and mail to the top 500 in the market, which is the 
top 7-8% of all agents. So even in a little bit slower market, 
our Real Producers agents are still handling quite a bit of 
business. I’ve even heard agents saying they are having their 

best year ever! My best advice to agents right now is, even 
in a downturn in transactions and activity, the best of the 
best are still enjoying a healthy business due to running their 
business like a business that sustains ups and downs. This 
comes from diligence and consistency and I congratulate you 
if you are one of those with a best year ever. If this isn’t you, 
I would buckle down on lead generation, relationships, and 
absolute discipline and consistency. Analyze your business 
from top to bottom and look at what is really working and 
what is not. Do more of what works consistently.  

Just a reminder that real estate cycles, it always does, and 
business is always there. You may need to pivot your strat-
egy, but you’ve got this! If you need some motivation to keep 
that consistency going take a look at our coaching corner 
article this month, where Coach Wayne Salmans shares 
some insight on re-setting your goals.

 
 

 

Kelly

this fall? 
ing FALL
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GOALS
A FOUR-STEP MANIFESTO TO 

TRANSFORM YOUR YEAR

R E C L A I M I N G  YO U R

By Coach Wayne Salmans coaching corner

WAYNE SALMANS, a herald of 
transformation, an author, speaker, and 
business coach. In the past decade, 
he has been the guiding light for over 
6,000 entrepreneurs, celebrated as 

30 under 30 by Realtor Magazine, and 
esteemed as one of the top coaches 

globally. His passion is to help you build, grow, and scale 
your business, ensuring your success is swift and devoid of 
unnecessary bruises. www.TheHeroNation.com. 

“This year is a bust.” Or is it? Perhaps, “It’s time to shine.” The choice, my friends, 
isn’t merely a flip of a coin. It’s a conscious decision that transcends mere optimism. 

It’s about you taking charge of your destiny.

• Financial Tune-Up: Update your 
budget to match new goals.

• Time Reimagined: Create an updated weekly 
schedule to reflect your evolving goals.

• Pursue New Frontiers: Identify new 
areas for growth and learning.

• Visualize Success: Craft your goal boards.
• Essential Roadmap: Outline your crucial 

weekly and monthly “Must Dos”.
• Anticipate Triumphs: Envision the wins 

you’re looking forward to.
• Embrace the Journey: Imagine the pride in 

embracing challenges and reaping rewards.

Step Four: Re-engage. Be the Hero of Your Journey. 

As you go through the weeks, follow these three steps:

1. Weekly Assessment: Review what’s thriving and what 
needs fine-tuning.

2. Adapt and Refine: Make necessary adjustments to 
your approach.

3. Unwavering Action: Keep taking steps forward with 
determination - Repeat the cycle.

Lack of action kills more dreams than failure. Stand up, 
take charge, reflect, and repeat.
Choose your path! Will you become bitter, or will you 
embrace the better?
By reading this, you’ve already chosen the latter, a deci-
sion to be proud of.

THE ULTIMATE CALL TO YOUR GREATNESS 
Are you yearning for more? Desiring a guide to accom-
pany you on this transformative journey? Let me be your 
coach. Together, we’ll conquer the unseen, strive for the 
extraordinary, and make your dreams a tangible reality. 

Take the bold step. Hire me as your coach 

today www.PickWaynesBrain.com and 

download the 14-Day Relaunch Toolbox at 

https/www.theheronation.com/relaunch.  

Equip yourself to thrive in these 

turbulent times.

In a year that’s teetering on unpredictability, attaching your-
self to rigid annual goals may seem like a futile endeavor. Yet, 
let me assure you, all is not lost. The saying, “Don’t throw 
the baby out with the bathwater,” has never rung truer.

This year might not have unfolded as we envisioned, but 
remember, your goals, your dreams, they’re about crafting a 
life that fills you with pride. A few brutal months? They’re 
but stepping stones to your triumphant success.

Allow me to share a secret with you: Time is not our master. 
January 1 and December 31, these are mere ink on paper. 
They hold no dominion over your aspirations. Your journey 
begins when you decide. Let today be that day.

YOUR BUSINESS RE-BIRTH. A MANIFESTO FOR THE RESILIENT. 
Did you envision a perfect year, only to see it crumble? 
Picture a puzzle, painstakingly put together, knocked off the 
table. Pieces are lost, some are damaged, but the beauty isn’t 
gone—it’s awaiting a new form. It’s awaiting your touch.

Step One: Re-group. Embrace Your Current Reality. 

Take inventory of where you are. Ask yourself these questions:

• What are your numbers year to date? 
• What do your year-over-year numbers look like? 

• Are your lead sources working, or do 
you need to find new ones? 

• Do you still have the right people around you?
• Who do you need to add to your team?

Step Two: Re-craft. Ignite the Flames of Your New Vision. 

This step is all about giving your vision a fresh start. Consider:

• Defining Your Direction: What will be your sources of leads?
• Shaping Your Team: How will your 

organization’s structure evolve?
• Time for Change: What will be your new weekly schedule? 
• Prioritizing Your Path: What activities should 

be removed or added to your calendar?
• Financial Clarity: What is your new 

budget and projectedprofit? 
• Bold New Steps: What new actions will 

you take to move forward?

Step Three: Re-write. Author the Chronicle of Your Future. 

During this step, embark on shaping the 

narrative of what lies ahead:

• Refine Your Vision: Dedicate time to sit and 
rework the elements of your new vision.

• Chart Your Path: Outline a fresh business 
plan for the year’s remainder.

Tami McKenney-Molinaro
OWNER & PHOTOGRAPHER
www.tamimckenney.com • info@tamimckenney.com

 
• HIGH-END HEADSHOTS, 
  BRANDING AND SOCIAL 
  MEDIA CONTENT CREATION
• LISTING PHOTOS, VIDEO
  AND DRONE FOOTAGE 
• MATTERPORT, ZILLOW 3D 
  VIRTUAL TOURS AND CUSTOM 
  2D FLOORPLAN SCANS

Zillow Certified Photographer & AirBNB Associate Photographer
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CUSTOM REAL ESTATE SIGNS FOR ALL OF OKLAHOMA, 

Let's design yours today

(405) 524-5551 • 409 NE 40th St Oklahoma City, OK 73105 
info@jackpratt.com

ANDREW TECHANCHUK
Mortgage Advisor, NMLS ID# 1041314

Direct: 918-998-6878
Andrew@houseloan.com
www.LoansByAndrew.com

This information is intended for real estate professionals only. Cornerstone 
Home Lending, a Division of Cornerstone Capital Bank, SSB. Cornerstone 

Capital Bank, SSB. Member FDIC. NMLS ID# 2258.

6100 S. Yale Avenue, Suite 1100, Tulsa, OK 74136

Amber Milligan
Senior Mortgage Advisor, NMLS ID# 308424

Direct: 918-671-2724
AMilligan@houseloan.com
www.TheMilliganTeam.com

YOUR TEAMMATE  
FOR A HOME  
BUYING

TOGETHER FAMILIES 
CAN  THEIR 

DREAM HOME

Matt McCoy
2nd Generation Agent

(918) 615-6634

Brittanie Potillo McCoy
3rd Generation Agent

(918) 994-7774

Like a Good Neighbor

mattmccoyinsurance.com
NE corner of 81st & 129th East Ave
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That’s what Jaybee Hawkins does. As Team Leader of The 
Collective with eXp Realty, Jaybee’s goal is to lift others 
closer to their dreams each day. 

“I love helping families, investing, and training agents. That 
is so rewarding. I attribute my success to my support system 
and incredible mentors,” Jaybee says.  

“I like paying that forward. In 
2015 I started a team so I could do 
those things.”

Right from the Start 

Jaybee got an early start on her 
own real estate path. She had been 
attending college with her sights 
set on being an English teacher. 

While she was in school, Jaybee 
got a job as an Administrative 
Assistant at a real estate brokerage. 

“The owner of the company was 
really supportive of my school-
ing and she let me work around 
my college schedule. From that 
position, I moved to become her 
personal assistant. She had more 
than 100 rentals that I managed. 
That led me to getting to know the 
REALTORS®,” Jaybee remembers.  

“I wanted to learn how to be an agent. She was very support-
ive. In fact, she even paid for my school. I got my license in 
my early 20s, and I had an office of veteran agents who took 
me under their wings and who let me shadow them.”

Team Effort 

Jaybee is honored to be joined on the team by her fellow Team 
Leader, Katie Halloran, in addition to 12 full-time Agents.

The opportunity to serve the needs of her team members is 
something that directly drives Jaybee. 

“When I see an agent who is struggling, who may be lacking 
skill, confidence, and knowledge; I like taking them under my 
wing and seeing their career blossom. We work with them on 
everything from marketing to mindset, and before I know it, 
they are out there selling houses left and right,” she says.  

“Real estate changed my life 
and I want to help agents feel 
that very same thing.”

Jaybee has definitely experienced 
her share of honors and accolades 
in the industry that she loves. In 
fact, she has accounted for more 
than 1,200 transactions through-
out her career. 

“I’m most proud of the num-
ber of people that represents,” 
Jaybee says with a smile.

Family Highlights 

Away from work, Jaybee trea-
sures time with her family, 
including her husband, Russ, who 
owns Firehouse Roofing; and 
her children — Brayden Treat, 
Riley Treat and Colyn Treat. 

In their free time, Jaybee and her family stay on the go. They 
have a passion for time spent together at the lake. They also 
enjoy time with their dogs — Rowdy and Jo-Jo. 
 
“We go out and create a life we love,” Jaybee smiles. “We 
take a ton of vacations and we have a list of all the places 
we want to see. Favorite destinations for us have included 
Hawaii and Siesta Key, Florida.”

P R E P A R I N G  T H E  W A Y

with eXp Realty

J
A
Y
B
E
E

HAWKINS

Leadership isn’t an individual pursuit. True leaders prepare the way for 
others to succeed and realize their own dreams, as well.

featured agent
Photos by Peak RES

Story by Dave Danielson
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Jaybee has also developed a passion for flipping 
homes. In 2023, she was able to include her oldest 
son, Brayden Treat, in her latest project.

Words of Wisdom 

Jaybee also had helpful words of advice for those 
who are just starting out in their careers. 

“Make sure that you’re aligning 
yourself with a great mentor 
and that you’re paying special 
attention to the training. It’s very 
important that you should go with 
the place that will offer you excep-
tional training and make sure you 
have a very good mentor that is 
hands on,” she emphasizes.  

“That’s why a team is so import-
ant. You are in constant contact 
with real estate agents who are 
producing at a high level and 
you’re exposed to more busi-
ness. Real estate is really hard 

to learn hypothetically. You 
really need to get out in the field 
and see what those situations 
actually look like.”

Guiding Jaybee’s steps each day is 
her deeply rooted faith. 

“That really comes first for me,” 
she says. “I believe in leading 
with kindness and love in every-
thing I do. I want to leave people 
better off than when I found them 
and also be an encouragement to 
their lives. After all, we are all 
more powerful than we think.”

I believe in leading  
with kindness and love 
in everything I do.  
I want to leave  
people better off than 
when I found them.
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Doug Hamm, MBA  |  405.385.3816
PROFE S S ION A L SALES +  LE ADER SHI P  COACH

S out hwester nConsul t ing .com

Over thirty years of experience
and knowledge in sales and leadership.

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com



Tulsa Real Producers • 2322 • October 2023 @realproducers realproducersmag.com

LIVING LIFE TO ITS FULLEST
Story by Zachary Cohen

Photos by Lily Chris Photography

with The 
Parker Team 
at Coldwell 
Banker Select

When Alicia Parker was hired to sell real estate in Forest Ridge 28 years 
ago, she had just graduated college and was unfamiliar with the real estate 
industry. Yet, her background in interior design and fashion, her love for homes, 
and her curiosity about the opportunity led her to accept the invitation and embark 
upon a new career. Nearly three decades later, Alicia is still thriving in real estate, and it’s 
safe to say she has found her professional calling.

cover story

Today, Alicia leads The Parker Team with 
Coldwell Banker Select, and she personally 
closed $27 million in 2023. Real estate has 
allowed her to build a great career — and a 
fulfilling life. 

“Real estate — it just fits,” Alicia offers. “I 
love creating, I love marketing, and I love 
people. Every family has a different story 
and goal, and it’s my job to make the puz-
zle pieces fit. That’s what I love to do.”

Alicia’s real estate career has spanned the 
course of many economic cycles. She’s with-
stood the boom/bust cycle of the early 2000s, 
the Great Recession, and the COVID-19 pan-
demic-induced mayhem of the past few years. 
Through it all, she’s developed one of Tulsa’s 
strongest referral-based businesses. According 
to Alicia, around 90% of her business comes 
from repeat clients and referrals.  

“We have a great career,” Alicia shares 
proudly. “We’re counselors, REALTORS® — 
we’re everything to these people. Our job is 
to take care of our clients, and they become 
family. That’s our job — not sales.”

Alicia is proud of the work she’s done as a 
REALTOR®, and yet, her family has always 
come first. Her story of grief and praise is an 
anchor and a driver of everything she does.
Six years ago, Alicia lost her husband and the 
father of her son to colon cancer. She recalls 

this time as a huge awakening, and although 
the challenge of this episode was 
immense, it also brought the 
gifts of appreciation and grati-
tude into her life. 

 
 
 

I love 
creating,  

I love marketing,  
and I love people.

Photos taken at Rivendell Books and Baubles 
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GAF  Certified Contractors
CertainTeed Shingle Masters

OK License #80004606

Tulsa Metro:
918-902-2277

OKC Metro:
405-322-5526

VETERAN OWNED

T U L S A’ S
P R E M I E R  T I T L E  C O M PA N Y

T U L S A  O F F I C E
4521 E 91st St Suite #101,

Tulsa, OK 74137

(918) 392-7100

O W A S S O  O F F I C E
201 S Main Street
Owasso OK 74055

918-376-4411

Inspiring conversations
with the nation’s 
top real estate agents.

Same Brand, New Reach – 
Tune in for free today

podcast.realproducersmag.com

“It was a huge awakening,” Alicia says. 
“We were so young. We never expected 
it. But I also learned a lot. I learned I am 
a lot stronger than I thought I was, and 
you don’t realize what you can do until 
you have to do it. I learned you don’t 
wait a minute to enjoy life.”

Alicia’s business also continued to 
thrive during this difficult time. The 
support she received from the commu-
nity around her helped her stay strong, 
connected, and prosperous. 

Alicia eventually got remarried to her 
now-husband, Matt, two years ago, and 
she considers herself lucky enough to 
have found love again. They now have 
a blended family that includes Rowdy 
(22), Maci (11), and Mattox (10). 

“The other thing I learned is there is 
nothing like family,” Alicia continues. 
“You can’t replace it. There is no amount 
of money that makes up memories. So 
take the trips. Don’t worry about saving 
that money. Do the things you want to do 
together. Use the time you have on Earth 
and stop comparing yourself to others 
or worrying about how much real estate 
you sell. In the end, it doesn’t matter.”

As she looks ahead, Alicia envisions many 
more years of real estate success and 
joyful adventures with her family. Yet, she 
stays humble, knowing the impermanence 
of all things all too well. Now, she’s caring 
for her dad, who lives with her and is 
struggling with his health. 

“For my family, I want them to know I 
was always there. I was always there to 
listen and to help. I want them to know 
they are loved. For my peers, I want 
them to know that I was a hard worker, 
that I did the right thing. It’s not the 
numbers. I don’t care about that. What I 
care about is that I did my job and did it 
well and that my clients become part of 
The Parker Team family. I fight fiercely 
for my people and take care of them. I 
want people to know I was invested in 
them, that I was invested in life, and 
that I lived it to the fullest.”

Beyond 

Real 

Estate

When she has 
free time, you’ll 

find Alicia playing 
pickleball, running half 

marathons and preparing 
for her upcoming full marathon, 

reading, and traveling. 
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BENEFITTING HABITAT FOR HUMANITY

JOIN US 
3rd annual fall ball awards gala

T U L S A 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Questions? Contact us at laley.freeman@n2co.com

F O R  T H E  F I N A L  E V E N T  O F  2 0 2 3 ! 

Reserve 
your seat at the 

3rd Annual Tulsa Real 
Producers Fall Ball 

Awards Gala!

WHEN? The evening of November 2, 
2023, from 6:30-9:00 pm.

WHERE? DoubleTree by Hilton Hotel - 
Warren Place @ 6110 S Yale Ave,  
Tulsa, OK 74136

WHAT? Cocktails, dinner, awards, 
professional photography, and net-
working... all for Tulsa’s Top 500 Real 
Producers and Preferred Partners! 

Doors open at 6:00 pm!

For more information, follow along with us 
on social media @tulsarealproducers or visit 
our website at www.tulsarealproducers.com

Questions? Contact us at 
 laley.freeman@n2co.com

A RECAP OF THE 2022 FALL BALL AWARDS GALA

T A K E  A  L O O K  B A C K  I N  T I M E !

a blast from the past
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&

H E L P I N G  B U Y E R S  “ S E A L E ”  T H E  D E A L

JOY    AARON
sponsor spotlight

B E YO N D  I N S P E C T I N G

When they aren’t running the business, 
you’ll find Aaron and Joy acting. They 
recently joined an acting studio and 

enjoy performing in small-market 
films produced by a friend. Aaron also 

has a music degree and Joy has a 
background in performing arts (she 

specializes in dance).  
 

“Running a business can be 24-7, 
and at the core of our beings, we are 
both creatives, so having that mental 
creative break has been very helpful,” 

Joy says. “It offers us a nice reset.”

“We genuinely care about the people we work with and the 

process. We are not perfect, but I want people to know we’re going 

to take care of you. People aren’t just another transaction. We 

want every client to walk away feeling confident.” — Joy Seale

In 2018, Aaron Seale tran-
sitioned out of the roofing 
business to become a home 
inspector. While he initially 
dipped his toes in the waters of 
inspecting homes, he quickly fell 
in love with the industry.  

“It fell into my lap, and it wasn’t 
anything I’d thought about 
previously,” Aaron reflects. “But 
once I started doing inspections, 
I realized I loved it.”

So what does Aaron love so much 
about inspecting? For him, it’s 
about the opportunity to serve. 

“Home inspecting is really edu-
cational. I enjoy educating buyers 
on what they are getting into and 
what the home entails — espe-
cially first-time home buyers 
or people that are nervous. It’s 
nice to be able to let them know 
what’s going on and present it in 
a way where you can see their 
shoulders drop, and they can feel 
a bit more relaxed and confident. 
It also helps agents have a more 
calm buyer. And personally, I 
love working on a team.”

Seale-ing the Deal 

Over the first four years of his 
home inspection career, Aaron 
worked as a solo inspector and for 
another local company. In 2022, 
he and his wife, Joy, founded Seale 
Home Inspections. The Seale 
Home Inspections team is now 
committed to serving their home 
buyers and REALTOR® partners. 

“The biggest thing for agents is 
the verbal report at the end of 
the inspection. Our ability to get 
the information across to clients 
without freaking them out is huge. 
Obviously, we also hand them a 
list and a written report, but we 
explain everything well and clearly 

and educate them on what’s going 
on first,” Aaron offers.

The Seale Home Inspections 
team is rounded out by Joy, who 
manages the backend of the 
business, Operations Manager 
Alicia Rundell, and Inspector 
Michael Cotter. 

“We call our employees 
magical unicorns because 
we’ve gotten really lucky,” 
Joy says proudly. “They are 
the best in the business.”

With two inspectors and a strong 
back office team, Seale Home 
Inspections is able to be available 
when REALTORS® and buyers 
need them. They can generally 
schedule inspections early in the 
inspection period and provide a 
written report before they drive 
off the property. They also offer 
ancillary services like sewer 
scopes and septic inspections. 
While they don’t provide termite 
inspections, they’ll coordinate 
the termite inspector to be 
on-site at the same time as the 
general home inspection.  
 
“If there is one thing I’d want 
people to know, it’s that we care,” 
Aaron says. “We’re fun, and we 
want inspection day to be an 
easy, relaxed experience.”

Founded in 2022, Seale Home 
Inspections is proud to pro-
vide residential and commer-
cial inspections to northeast 
Oklahoma, including Tulsa, 
Broken Arrow, Bixby, Jenks, 
Sapulpa, Sand Springs, Skiatook, 
Owasso, Claremore, Catoosa, 
and the surrounding areas. The 
company’s Certified Professional 
Inspectors follow the InterNACHI 
Standards of Practice and the 
Home Inspector Code of Ethics. 

For more information, visit https/www.sealehomeinspections.com. 

WITH SEALE HOME INSPECTIONS
EALE

Photos by Peak RES  •  Story by Zachary Cohen
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THE PROVIDENTIAL PARTNERSHIP
In the world of real estate, success often hinges on the right 
timing, the right partnerships and, some might say, a touch 
of divine providence. 

Such is the story of Holly Standlee and Kimberly Vining, 
two remarkable real estate professionals whose paths 
converged at just the right moment to create a thriving 
partnership at Coldwell Banker. Their journey together — 
marked by career changes, unwavering faith and a passion 
for service — has culminated in a real estate empire that is 
making waves in the Tulsa area.

A LEAP OF FAITH 
“It just so happens …”

These are words used by Standlee — a mother of two teen-
age boys and a grown “bonus” son — when reflecting on her 
transition into a career in real estate. 

Six years ago, she was navigating the challenges of the lab med-
ical sales industry when a casual conversation with a friend, 
Tiffany Martin, over a glass of wine set her on a new path. 

“I was telling her about what was going on in my career field 
and confiding in her about some issues that were going on,” 
Standlee recalled. “She then said, ‘Why don’t you get your real 
estate license and join me on my team at Coldwell Banker?’ I 
was like two glasses of wine in, and I said, ‘Yeah, let’s do it.’”

In 2017, she took the bold step into the world of real estate.

Taking a leap of faith, Standlee signed up for the fast-track 
course at Coldwell Banker the very next day. She pursued 
her real estate certification while still holding her previous 
job, eventually quitting right after obtaining her license. 

Standlee’s journey was not just a career change; it was a 
transformation of her life. As a single mom solely respon-
sibility for her two teenage boys, the decision to dive into 
real estate full time was not taken lightly considering the 
financial responsibilities she carried.

Her real estate career, she believes, was guided by a higher 
power, allowing her to dictate her schedule and never miss a 
moment with her children, who are actively involved in sports. 

“It’s been a faith-driven career this entire time,” Standlee said. 
“I had virtually no income … I can count numerous occasions 
when it’s been by God that has made me as successful as I 
am in a career that typically takes agents years to grow. It’s a 
lot knowing that it’s not just me — I’m responsible for three 
humans. I bought them each a car, and car insurance now 
for two teenage boys, it’s a lot. But again, if I hadn’t had that 
meeting with Tiffany six years ago, I wouldn’t have been able 
to do what I’m doing now. It just so happened to be the perfect 
moment, and that’s why I say I feel like God’s hands were on 
that. I’d had a really crappy day at my profession, and she 
swooped in and completely changed the course of my life. 

team spotlight
“I’ll forever be grateful for her and 
that meeting.”

TRANSFER OF OPPORTUNITY 
While Standlee was finding her foot-
ing in real estate, Vining was experi-
encing her own journey of change. 

A stay-at-home mom from 
Houston, she moved to Tulsa in 
2017 due to a job transfer for her 
husband. It was here that she 
ventured into real estate, having 
dabbled in personal renovations 
and home improvement projects.

It was a decision that would prove 
to be more rewarding than she 
could have imagined. 

“I had thought maybe that would be 
something I’d want to do one day, 
but I had no idea when I went to 
real estate school that it would go 
from a field I didn’t know very well 
to winning ‘Rookie of the Year’ my 
first year in business,” Vining said.

Vining’s entry into real estate was 
anything but ordinary, her mete-
oric rise in the industry — from 
$7 million in sales her first year 
to a staggering $43 million in 
2022 — speaking to her ded-
ication and acumen for the 
real estate market.

A Calling to Service: Standlee, Vining 
redefining excellence in Tulsa Real Estate

H O M E  T E A M

the

at Coldwell Banker Select

Vining
Standlee

Trademark Photos by Tami McKenney  •  Story by Kevin Green

Our goal 
as a team is to just 

take incredible care 
of our clients. That’s 

what keeps this whole 
thing growing.
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CONTACT
•  Oklahoma Based/Nationally Operated
•  405.423.5263
•  INFO@HEALTHCAREHEINSMAN.COM
•  HEALTHCAREHEINSMAN.COM

No Open Enrollment Limitations 
with Our Health Plans... So Reach 

Out, As We Can Still Help!

BIRTH OF A POWERFUL PARTNERSHIP 
The providence of God continued to 
work its magic when Standlee 
and Vining crossed paths at 
Coldwell Banker.

Despite their differ-
ent backgrounds, 
the pair shared a 
common passion 
for real estate, ser-
vice and a desire to 
make a difference.  

“Anytime that we 
would see one another 
at a company function, I 
feel like we gravitated toward one 
another,” Standlee said. “I’m really 
big on finding and surrounding 
myself with like-minded women and 
like-minded professionals. It sparks 
my energy, it sparks my creativity 
and it makes me want to do better. 
I always try to surround myself 
with not only like-minded people in 
general but also people that work 
hard, take care of their people and 
are just good people in general.”

The partnership between Standlee 
and Vining was born out of the desire 
to create an energetic and supportive 
team. Vining was searching for a part-
ner to join her team, and Standlee was 
contemplating a team dynamic. 

Their meeting couldn’t have been more 
fortuitous or advantageous, and they 
officially joined forces in 2022. 

“Everyone on my team is just really 
upbeat and positive and easygoing 
and great to work with, and Holly 
fits that mold,” Vining said. “I was 
looking to add someone to the team 
that would come alongside me and 
support growing the team, and Holly 
was a really great fit for that. Holly 
was the only person that I approached 
about adding as a partner. She felt 
like she had been searching for 
that kind of opportunity, and so it 
just worked out really perfectly.”

Together, they form a dynamic team of 
six REALTORS® — including Amanda 
Kerstetter, Trina McReynolds, Lauren 
Volpe and Mackenzie Figler — at 
Coldwell Banker, each bringing their 
own strengths and specializations.

Their partnership is rooted in a 
shared dedication to excellence and 
unwavering support for one another, 
combining Standlee’s dynamic 
energy with Vining’s thought-
ful and considerate approach. 

Together, they’ve formed a real 
estate team that thrives on delivering 
exceptional service to their clients. 
Their shared commitment to customer 
satisfaction has helped propel their 
business to new heights. 

“Whenever I added her, at one of the 
first team meetings, she came in and 
asked for everyone’s birthday, anniver-
sary and really sweet things like that,” 
Vining said. “I thought, ‘These people 
have worked for me for years, and I’ve 
never thought to ask that kind of stuff.’ 
We definitely have our own dynamic … 

she likes the culture side of things, and 
I’m just a rigid sales and numbers girl.”

Together, Standlee and Vining are 
more than just partners in real estate; 
they represent a testament to how 
life’s twists and turns can lead to pros-
perous new beginnings. 

Their journey is a reminder that 
sometimes, with faith and the right 
partnerships, the providence of 
God can guide one’s career and 
lead to remarkable success.

Hard work and unwavering commit-
ment to service have not only forged a 
powerful partnership between the two, 
but they’ve also created an enduring 
legacy in the Tulsa real estate market. 

“Our goal as a team is to just take 
incredible care of our clients,” Vining 
affirmed. “That’s what keeps this whole 
thing growing. If you’ve worked with 
any member of the team, you’ve received 
the highest level of service and you’ll 
never work with anyone else. We’ve got 
a model of sticking to what works.”
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event recap

CE Day, Happy  
Hour, & Vendor Fair
@ Stokely Event Center

Photos by Nested Tours

This year, we shook things up with our 
fall education event by adding a happy 
hour and vendor fair at this incredibly 
unique venue. A huge thank you to our 
sponsors, CE presenters, and all who 
participated and made this event great! 
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